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Who we are

Introduction

SOLID STATE PLC

TRUSTED TECHNOLOGY FOR DEMANDING ENVIRONMENTS

Systems

STEATITE

COMPUTING - POWER - COMMUNICATIONS

Custom Power

Battery Systems and Energy Solutions

A Solid State Group Company

Active Silicon

COMPUTER IMAGING PRODUCTS

SOLID STATE PLC GROUP COMPANY.

Components

=) solsta

THE VITAL COMPONENT

pacer

=) UURAKOOL

-

Power Communications Computing Franchise Own Brand Value Added Services
J
—
Ourvalueslead every aspectofour
businessoperationsand decision-making 400 I 0ur vision

Createa positive

and collaborative
workplaceby putting
ourpeople atthe heart
of whatwedo

Add valueto allour
stakeholdersby being
responsible,ethicaland
sustainablein all thatwe
do

Employeesacrossoffices

50+

Yearsofinnovationand strategicgrowth

14

Locations

58+

Countrieswe sell to

Tobetheenablerthatallows
ourcustomerstoinnovateand to solve the
problemsthatthe electroniccommunity
cantsolve alone
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FINANCIAL HIGHLIGHTS

Revenue
(million)

£88.1Tm

Adjusted operating margin
(%)

9.2%

Operating profit
(million)

£6.9m

H1£88.1m

FY8.3%

2021 2022 2023 2024 2021 2022

Adjusted fully diluted EPS
(pence)

46.8p

H132.7p

H235.4p

H145.3p H146.8p

H229.1p

H125.6p

2021 2022 2023 2024

H2£4.9m

H1£4.5m

H1£2.4m H2£2.2m

2023 2024 2021 2022 2023 2024

Cash generated from
operations (million) (pence)

£9.17m 7.0p

Interim dividend

Profit before tax
(million)

£6.1m

H2£5.1m

H1£6.1m

H2£1.8m

H1£2.4m

H1£2.1m

H1£33m

2021 2022 2023 2024

(million)

£99.7m

Highlights

Adjusted profit before tax
(million)

£7.3m

H2£3.9m

H1£33m

H2£2.8m

H1£2.5m

2021 2022 2023 2024

September open orderbook

H2£8.5m | OEER

H1£5.0m

H2£5.1m

H1£1.9m H1£0.6m

2021 2022 2023 2024 2021 2022

2023 2024 2021 2022

£61.5m

£99.7m

2024
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WHY INVEST IN SOLID STATE

[ Investment case

rRevenue by division

* Solid State PLC —strong growth delivering record financial performance

* Deliveringonoursustainable growth strategy:
* Deliveringorganicgrowth

* Complemented by strategic M &A

* Trackrecord ofstrong performance 2019-2023
* Revenue =22% CAGR
* Adjoperatingmarginsup 270bpsto 9.2%
AdjFD EPS =22% CAGR
TSR=29% CAGR

* 2030 Strategyand ambition

* Internationalleaderproviding sustainably engineered
components & systems

* Tobetheenabler, facilitatinginnovationand electronicsolutions
* Progresstodoubledigitoperatingmargins
* Maintain TSR CAGR >20%

TSR / shareholder return
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In this section
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Key financial metrics
Revenue bridge
Componentsrevenue
Operating profitbhridge
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KEY FINANCIAL METRICS

H1FY24 H1FY23 Change
Revenue (£m) £88.1 £59.4 48%
Operating profit(£m) £6.9 £4.5 53%
Adjusted operating profit* (%) 9.2% 9.3% (10bps)
Profitbefore tax (£m) £6.1 £33 85%
Adjusted diluted EPS* (pence) 46.8 45.3 4%
Dividend (pence) 7.0 6.5 8%
Netassets (£m) £61.8 £60.5 2%
Cash generated from operations (£m) £9.1 £0.6 1517%
Orderbook (£m) £99.7 £112.5 (11%)

* Adjusted performance metrics are reconciled in note 5 to the interim accounts, the adjustments relate to IFRS 3 acquisition
amortisation, share based payments charges and non-recurring charges in respect of acquisition costs and fair value adjustments.

Commentary

Revenue up 48%

* FXrevenue headwind

* FullyearCustomerPowerimpact
Record organicgrowth

* Solid customerdemand

* D&Scontract£23.4m.

FY operating margins maintained
* Operationalgearing mitigates GM slightdilution

Strong cash generationin H1
Progressive dividend policy -increase in interim dividend

Resilientopenorderbook



Financial

REVENUE BRIDGE

Revenue

100.0
23.4 2.7
90.0 — C — - 88.1
(3.7) (1.0)
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EM 400
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0.0

59.4

Custom Power (4 months) Systems/Other FX
FY22 Systems/ D&S Components FY23



COMPONENTS REVENUE - USD ($) EQUIVELENT

SM

50.00

45.00

40.00

35.00

30.00

25.00

20.00

FY21/22

Components revenue

FY21/22

FY22/23

FY22/23

FY23/24

[ Financial
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OPERATING PROFIT BRIDGE

£M

16.0

14.0

12.0

10.0

8.0

6.0

4.0

2.0

0.0

Adj op profit H1(Sep22)

Volume

(0.4)

Margin

Adjusted operating profit

(1.8)

FY CP

(2.8)

OH Investments

(0.5)

Other

(0.9)

D&A

[ Financial

Adj op profit H1(Sep23)
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NET DEBT BRIDGE

£M

1.0

0.0
(1.0)
(2.0)
(3.0)
(4.0)
(5.0)
(6.0)
(7.0)
(8.0)
(9.0)

Operating activities

Net debt bridge

(1.5)

Dividends

(1.3)

Investing activities

Financing activities

[ Financial

Sep-23
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SUMMARISED BALANCE SHEET HIGHLIGHTS

£m Sep-23 Mar-23 Change
Intangibles 40.9 41.6 (2%) (
Commentary
PPE and Other 7.0 4.7 49%
Working Capital:
Total Non-Current Assets 47.9 48.6 (1%)
* Inventorydown £5.5m
Inventory 27.7 33.2 (17%)
e Targeting furtherunwind in H2.
Tradeand OtherRec 20.7 19.7 5%
* Receivablesup £1.0m
Trade and otherpayable (16.3) (23.7) 31%) o
e Strong H1 billings.
Contractliabilities (7.3) (5.4) 35%
Net trade working capital 24.8 23.8 4% © Payablesdown £7.4m
* Settlementofyearend obligations.
TotalCash and Cash equivalents 8.8 12.2 (28%)
Borrowings (12.7) (14.7) (14%) Net Debt
Deferred & contingentconsideration 0 (5.7) (100%) © £3.9m down £4.2m
o * (PandASdeferred consideration paid in full.
Net debt (3.9) (8.1) (52%) * Debtrepayments-Term loans £0.6m and RCF £1.4m.
Totalotherliabilities (7.0) (6.4) 9%
Net Assets 61.8 58.0 7%
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DIVISIONAL REVIEW

Component’s highlights

=) solsta

* FY23 wasanexceptionalyearafterrecord customer
demand & investmentinsecuring productdriven by
componentshortages & Covid.

e New brand launch

* Continued promotionofDurakool®brand

* Enlarging global3™party salesnetwork & increased
internalsupportresources

[ Division and market review

[System’s highlights

e Recordrevenue forH1

* D&Scommunicationswinunderframework contractwith
scope forfollow on procurements.

* Additionalsystems business secured following on from a
very successful DSEIshow supporting mid term prospects.

e Systems benefitted from full period of Custom Power

15



OUR OFFERING IN OUR KEY MARKETS

Division and market review

How we differentiate

Ourcombinationofthe two divisions gives
usspecialistindustry and marketknowledge
which supportsourproductknowledge and
technicalexpertise. Thiscombined with our
strong supply chainrelationshipsenablesus
to form the foundation ofourknow how.

How we serve our customer

We build trusted long-standing relationships
with our customers.We work with them to
solve theirtechnology challenges, turning
ideasinto plansand plansinto productsand
systems,by linking up the electronics
communityin the questforinnovation.

Application example:
Medical

or Unit

Defibrillate

Uninteruj er

Portable Observation
Unit

Application example:
Unmanned Air Vehicle

MIMO Blade Antenna 7 Ground Based Command
& Control Terminal and
Long Range Antennas
Lithium Battery Pack
Angular Rate Gyro

Application example:
Rail Transportation
Systems

Passenger Information System
Ethernet IP AF-Zoom

Block Camera

Emergency Lighting Batteries

On Train Ticketing

Driver Display Interface

Facial Recognition System

Hybrid / Full Battery Power
For Engines

Embedded Vision Systems
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Strategy
review

In this section

Strategy achievements 18

Custom Powerreview 1



STRATEGY ACHIEVEMENTS

Our key strategic pillars:

1. Investment and development of talent

* AppointmentofSam SmithasanindependentNED.
* 25% ofvacancies filled from internaltalent

* 5headsadded toengineering team.

2. Broaden complementary products/technology profile

e Secured adesign & build programme forasmartbattery forourpower
business.

* Signed new franchises forthe US market

3. Internationalise the group
* USintegration activitiesare largely complete.
e UScomponentsrestructure complete

* RebrandingofComponentsdivisionsales channelunder”solsta”brand.

4, Develop our“own brand” product portfolio
* Invested intalenttodevelop,implementand execute own brand strategy
* Developing the Custom Powerbrand and productportfolio

* Grouprebrand torealise thevalueofour“productbrands”

[ Strategy review

M&A strategy:

7

Why & how we do M&A:

e Capitalallocation decision betweenorganicinvestmentvs M&A investment
* Deliveringon the strategy minimising risk

* Lowerriskapproach through M&A ratherthanorganic/penetration
into amarket

* Rigorousduediligence

M&A selection criteria:

* Alignmentwith 4 pillarsofourstrategy
 Culture,people & capabilitiesare critical
 Alignmentoftargetmarkets

* Financialperformance drives pricing

* Opportunitiesto accelerateorganicgrowth

Potential areas for M&A:

e UKsystemstechnology production capacity
* EU saleschannel
e UScommunications production capability

* Regionalpowerfactory /service centres

18



CUSTOM POWER REVIEW

In August 2022, Solid State plc successfully acquired Custom Power based in Southern California.

Custom Power progress review New own brand product:LiFeP0 4 (Lithium Iron Phosphate)

- .
Typical applications: Key features:
* USIntegration activitiesare largely complete.
Lead acid replacement * Longercycle life
* Received USregulatorysign offon exportcontrol
* Golf& medicalcarts * Lighterweight
* Secured adesign & build programme forasmartbattery fora Globalclient. ' . _
Design & engineering phase commenced;deliveriesexpected for FY24/FY25. * RV,Marine, Airporttractors * Higherpower
* Twoseniorheadshavebeen recruited strengthening the Powerbusiness. * Emergency lighting * Widertemperaturerange
» Adoptionofthe Custom Powerbrand inthe UK during FY24/FY25. * Solarenergy storage system * Superiorsafety

12.8V50Ah

(__LIFEPOA4 BATTERY | 640Wh )
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[ Prospects and outlook

PROSPECTS AND OUTLOOK

Prospects & Outlook

* Industry lead timesoncomponentsareimproving albeit
certain‘golden components'continue to dictate schedules.

* Postperiod-end orderintake remains stable withopen
orderbook at31stOctoberbeing £108.6m (H1:£99.7m).

* Continuingdevelopmentofmulti-product& multi-year
programmes with internationalblue-chip clients.

* Recentlyupgraded consensusrevenue and AdjPBT
forecastforFY24to £1553m & £12.5m respectively.

* Pipelineofnew design winsacrossthe Group remains strong
inalltargetmarkets,and underlying growth driversinour
targetmarkets remain strong.
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Defence expenditure

Group history and strategic
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SOLID STATE PLC A PROFITABLE AND RESILIENT BUSINESS MODEL

Crossselling and Crossselling and
customerreferral customerreferral

create repeat create repeat

revenue streams revenue streams

Competitive advantage

o Unmatched technicalknowledge and experience

Completesupply solutionsleveraging best—of-breed product
portfolio

e Consultative approach with trusted relationships

[ Appendices

Crossselling and
customerreferralcreate
repeatrevenue streams

Repeatthe
design cycle,driving
nextgeneration
innovationand
performance

Collaboratively design

Turning ideas and develop aplan

into plans
and plans
into products

Manufacture
the system or
supply the
components

Turntheplaninto an
engineerproduct/
solution /system
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GROUP HISTORY AND STRATEGIC ACQUISITIONS COMPLETED

1971 1996

Solid State Plc London Stock Exchange
Company founded Listed

© ©

2002

Steatite - Computing, Systems

Established 1938

£1.3M

2007

RZ Pressure - Battery
Power, Systems

£1.3M

T

2005

Wordsworth -

Computing, Systems
£1.8M J

s

2010

Rugged Systems - Radio

Comm’s, Systems
K.ﬂ.o.zm
©

2011

Blazepoint - Rail Printer,
Systems

2021

Willow
Technologies -

2021

Active Silicon -
Machine Vision,

[ Appendices

2022

Custom Power -
Battery Power,

E-Mech Components Systems Systems
£13.1M £8.9M £32.9M
© © ©

-

N

2018

Pacer - Optoelectronics,

2016

Creasefield - Battery

2013

Q Par Angus - Antenna,
Comm’s, Systems

Components Power, Systems
£3.7M £1.6M
(<] (<]

2013

2001 - Semiconductor,

2015

Ginsbury - Display,

~

Components Components
£0.2M £1.0M £2.0M £2.1M /
© © © ©
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[ Appendices
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http://www.fujitsu.com/uk/

ALTERNATIVE PERFORMANCE MEASURES - ADJUSTMENTS

6M to 6M to

30Sept23 30Sept23 FY23
Acquisition fair value adj CoS - £0.09m £0.09m
Adjustmentsto CoS - £0.09m £0.09m
Acq’'n fairvalue adj,re-org’'nand deal costs - £0.18m £0.3Tm
Changein contingentdeferred consideration - - (£0.33m)
Amortisation of IFRS3 intangibles £0.91m £0.66m £1.60m
Share based payments £0.24m £0.12m £0.55m
Adjustmentsto operating profit £1.15m £1.05m £2.22m
Imputed interest £0.04m - £0.13m
Adjustments to PBT £1.19m £1.05m £2.35m
Tax effects (£0.30m) (£0.23m) (£0.49m)
Adjustments to PAT £0.89m £0.82m £1.86m
Tax effect within 0 Cl £0.06m - £0.09m
Adjustmentsto TOClI £0.95m £0.82m £1.95m

6M to 6M to

30Sept23 30Sept22 FY23
Revenue £88.1m £59.4m £126.5m
Operating profit £6.94m £4.47m £9.41m
Adjustments £1.15m £1.05m £2.22m
Adjusted operating profit £8.09m £5.52m £11.63m
Profitbefore tax £6.06m £4.18m £8.44m
Adjustments £1.19m £1.05m £2.35m
Adjusted profitbefore tax £7.25m £5.23m £10.79m
Profit after tax £4.51m £3.34m £6.69m
Adjustments £0.89m £0.82m £1.86m
Adjusted profitafter tax £5.40m £4.16m £8.55m



Appendices

NET ASSET BRIDGE

Net assets

70.0
4.5 0.6 0.2

58.0 _ I
60.0 (1.5)

50.0
£M 400
30.0
20.0
10.0

0.0
Mar-23 Result for the period Dividend FX Other Sep-23



DEFENCE EXPENDITURE

Defence expenditure of NATO members
Defence expenditure as a share of GDP, 2014 compared to 2022

Greece

United States
Poland*
Lithuania*
Estonia

United Kingdom
Latvia*

Croatia

Slovak Republic
Romania*
France

North Macedonia
Montenegro
Bulgaria
Netherlands
Albania
Norway
Hungary

Italy

Germany
Portugal
Denmark
Czech Republic
Canada
Slovenia
Tarkiye
Belgium

Spain
Luxembourg
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1% 2% 3%

* National laws and political agreements call for 2% of GDP to be spent on defence annually.

Source The House of Commons Library — UK Parliament.

4%

[ Appendices
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DISCLAIMER

Thiscontentofinformation contained in theseslidesand the accompanying presentation comprisesan institutionalpresentation (the Presentation)which hasbeen preparedby andisthesole
responsibility of Solid State plc (the Company). The contentof thisPresentation hasnotbeenapproved by anauthorised person withinthe meaning ofthe FinancialServicesand MarketsAct2000
(FSMA).Reliance on this Presentation for the purpose of engaginginanyinvestmentactivity may exposeanindividualto asignificantrisk of losing allofthe propertyorotherassetsinvested.This
Presentation doesnotconstituteor form partofany offerforsaleorsolicitationofany offertobuy orsubscribeforanysecuritiesnorshallitorany partofitform the basisoforbereliedon in
connection with,oractasanyinducementtoenterinto,any contractorcommitmentwhatsoeveror constitutean invitationorinducementtoengageininvestmentactivityundersection21of FSMA.

Notwithstanding the above,in the United Kingdom, this Presentationisonly being given to personsreasonably believed by the Company to be (1)investmentprofessionalswithinthe meaningof
article 19, certified high networth individuals within the meaning of article 48, high networth companieswithin the meaning of article 49,sophisticated investorswithinthe meaning of article50 and
self-certified sophisticated investors within the meaning of article 50A of the FinancialServicesand Markets Act2000 (FinancialPromotion)Order2005 or(2)personswho are otherwise permitted by
law to receiveit, (allsuch personstogetherbeing referred to asrelevantpersons).ThisPresentationisonly being sentto personsreasonably believed by the Companyto berelevantpersons.Ifyou are
notsucharelevantperson (i)you should nothavereceived thisPresentationand (i) please return this Presentation to the Company'sregistered office assoon as possible and takeno otheraction.By
accepting this Presentation the recipientrepresentsand warrantsthattheyarearelevantperson entitled to receive thisPresentation.

ThisPresentationisnotintended to be distributed,orpassed on, directlyorindirectly,to any otherclassofpersonandinanyeventunderno circumstancesshould personsofanyotherdescriptionrely
oractupon thecontentsofthisPresentation.ThisPresentationand itscontentsare confidentialand mustnotbe distributed orpassedon,directlyorindirectly,toany otherperson.Thispresentation is
being supplied to you solely foryourinformationand may notbereproduced,furtherdistributed orpublished in whole orin partbyanyotherperson.

Norepresentationorwarranty,expressed orimplied,ismadeorgivenbyoronbehalfofthe Companyorany oftheirrespectiveparentorsubsidiaryundertakingsorthesubsidiaryundertakingsofany
such parentundertakingsorany of the directors, officersoremployeesofany suchpersonastotheaccuracy,completenessorfairnessoftheinformationoropinionscontained in thisPresentationand
no responsibility or liability is accepted by any person for such informationoropinions.No personhasbeen authorised to giveany informationormake anyrepresentationsotherthan those contained
inthis Presentation and,if givenand/ormade,suchinformationorrepresentationsmustnotbe relied upon ashavingbeenso authorised.

The contentsofthis Presentationarenottobe construed aslegal,financialortaxadvice.The contentsofthe Presentation havenotbeenindependently verified by anyone otherthanthe Companyand
are subjectto materialupdating,revisionand furtheramendment.

The Company hasnothbeen,and willnothe,registeredunderthe United StatesInvestmentCompany Actof1940,asamended,and investorswillnotbe entitled to the benefitsof thatAct.Neitherthis
Presentationnorany copy ofitmay be takenortransmitted into the United Statesof America orits territoriesor possessions (the United States),ordistributed,directly orindirectly,in the United
States,ortoany U.SPersonasdefinedin RegulationSunderthe United StatesOfAmericaSecuritiesAct1933 asamended,including U.S residentcorporationsorotherentitiesorganisedunderthelaws
of the United Statesorany statethereofornon-U.Sbranchesoragenciesofsuchcorporationsorentitiesorinto Canada,Australia,Japan,South Africaorthe Republicoflreland.Neitherthis
Presentationnorany copy ofitmay be takenortransmittedinto or distributed in Canada,Australia,Japan,South Africaorthe Republicoflreland,orany otherjurisdiction which prohibitsthe same
exceptin compliance with applicable securitieslaws.Any failure to comply with thisrestriction may constitute aviolation of United Statesorothernationalsecuritieslaw.

Information contained in this Presentation may include forward-looking statements'. All statementsotherthan statementsofhistoricalfactsincluded herein,including, withoutlimitation,those
regarding the Company'sfinancial position,businessstrategy,plansand objectivesof managementforfutureoperations (includingdevelopmentplansand objectivesrelating tothe Company's
business)are forward-looking statements.Such forward-looking statementsare based onanumberofassumptionsregardingthe Company'spresentand future businessstrategiesand the
environmentin which the Company expectsto operatein future.Actualresultsmay vary materially from the resultsanticipated by these forward-looking statementsasaresultofavariety of factors.
These forward-looking statementsspeak only asto the date of this Presentationand cannotbe relieduponasaguide tofutureperformance.The Company expresslydisclaimsany obligationor
undertaking to disseminate any updatesorrevisionsto any forward looking statements contained in this Presentation to reflectany changesinitsexpectations withregard theretoorany changein
events,conditionsor circumstanceson which any statementisbased.
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